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Welcome to 2007. We’re brimful of new ideas at ACPR and will 

have lots of exciting new products rolling out throughout the 

year.  

New this month: If you’ve been thinking of buying our PR  

New this month: If you’ve been thinking of buying our PR 

factsheets but want a taster of what’s inside, why not go to the 

website and download a PR mini guide. It’s aimed at crafters, but 

has great tips for anyone who wants to get started in business.  

Antonia Chitty  

Making money for mums and dads  
Get involved in a new book  

If you’ve found a way to work that fits in well with your family, started your own 

business round the kids, or left your job to work from home, I am looking for 

parents to fill in a short questionnaire. The responses will become part of a book 

full of ideas for parents who feel trapped by the grind of the 9 to 5 or are looking 

to start work again after a break.  

The questionnaire is short and should only take 10 minutes to fill in. We're 

particularly in need of a few contributions from fathers, and will value every 
experience you contribute. If you can help, please email Antonia@acpr.co.uk  

ACPR and Glassraven Web Design  
Growing through trading  

Sadie at Glassraven and I have been working together 

since we both started out in business. Sadie designed my 

website, and I helped her promote her business. Swapping 

skills is a great way to get your business going in the early 

days when your budget is small. We still swap links in our 

emails, and regularly create offers and articles especially 

for each others customers. As Glassraven is approaching 

its 5th birthday (11th February) and business has grown 

and grown over the last five years, Sadie's husband Justin 

is now bringing his software engineering skills to the 

business too. Sadie says, “Skills trades were an excellent 

way to get my business started, and I still enjoy working 

on that basis now I am more established. I'm planning a 

new site launch to celebrate the business anniversary and 

I will be shifting the emphasis back onto webdesign and custom development due 

to the skills Justin brings with him. We have a brand new shopping cart on offer 

too, which is very flexible as it is entirely our own design."  

Sadie has a few tips for promoting your business/website which have worked well 

for her:"I find the key thing is to do a good job. Glassraven has grown largely 

through recommendations. I have also optimised the website so we are on the 

first page when anyone searches for Midlands web design. I often refer clients to 

Antonia at ACPR for copywriting, and find her clients coming to me for websites 
too."  

 



Five rules for great web copy  
Revitalise your website  

These tips are taken for an article I wrote recently for Sadie’s website. Have a 

look at your website and see if the text is up to scratch. 

• Keep it short - short sentences get your message across  

• Break it down – use bullets and small sections.  

• Write in a simple style – use short words and cut out lengthy descriptions.  

• Focus on your key messages – have just two or three message to get 

across on a page.  

• Think “search engine” – build in relevant links and keywords, but don’t 
over do it.  

If you would like to see the full version of this article it is linked to from our copy 

writing page, or you can read this and more articles about websites at the 
Glassraven website – www.glassraven.com 

Two for one on all contacts databases  
 

The range of ACPR’s databases of media 

contacts at magazines just keeps on 

growing. Each database contains names, 

job titles, phones numbers and email 

addresses, so you can mail your target 

journalist with a couple of clicks of the 

mouse. Follow up with a quick call, and 

you’ll soon see your business in the 

national media. We have databases for: 

education – gardening – crafts – 

homes – food and health – women’s 

– parenting – literary – travel – eco 

– business – national newspapers – regional glossies  

For the next 30 days, buy one contacts database and get another free. Simply 

pay for the dearer database and email us with your choice for the free database. 

Existing customers – if you have already purchased a database but haven’t used 

it recently, now is the perfect time to updater the dataset and get going on PR 

again. Updates to databases are available at half the price of the current 

database – you’ll get all the latest contacts plus any new magazines that have 
been added. Make your life easier with a contacts database from ACPR. 

Database prices: From £50 to £75  

 

Existing Customers - Half Price Databases  
  

Existing customers – if you purchased a database but haven’t used it recently, 

now is the perfect time to get an update and get going on PR again. Updates to 

databases are available at half the price of the current database – you’ll get all 

the latest contacts plus any new magazines that have been added. Make your life 

easier with a contacts database from ACPR.  

Hundreds of contracts From £25 only  

email: antonia@acpr.co.uk  

web: http://www.acpr.co.uk   

If you know anyone with a small business, 

please pass this newsletter on. I'm keen to get 

as many case studies as possible for the new 

book, and will be grateful for all your help with 

this.  



 


